
THERE were high doses of fun,
interaction and engagement at
Revitalise, the first of regular train-
ing seminars for sales professionals
organised by Julie Ryan and Simon
Thomas at Surfair Resort, Mar-
coola, last week.

Opening a Relationship, Not Just
Closing a Sale saw guest speaker
Kirsty Spraggon give advice to
salespeople wanting to dramatically
improve their performance at work,
and have more fun doing it.

Kirsty is passionate about sup-
porting high performance sales
people through the transition from
salary to commission and perfor-
mance based incentives. And her
passion proved infectious at the
Marcoola session.

About 100 Sunshine Coast real
estate agents took advantage of the
seminar which encouraged them to
connect with people and build
relationships so they would become
friends and clients for life.

Enthusiasm is infectious

Sue Custance, left, Julene Dickson and Jackie Crane of Amber Werchon Property

Amy Pfieffer and Elisse Carin of
Ken Guy Mooloolaba

Sandy Appel of Warren Evans
Tewantin

Jason Byrne of Century 21 on Duporth
and Gail Quee of Amber Werchon
Property
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People in property

Mortgage rates

Scott Cowley and Heather Marshall of
Dowling and Neylan

Mitchell Dickens of Amber Werchon Pro-
perty

Paul Bielby, Leah English and Lisa Hornsby of Ray White Gympie

Simon Thomas, Kirsty Spraggon and Julie Ryan
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